Celts in New Jersey

By: Ryan Trought, Esquire

Nova Caesarea: Hibernia, Albania,
Britannia, et plura

I was tasked by Heather to write
something light for the summer issue.
Something historical she said. Appar-
ently, that is my forte. The subject of this
article descended upon me whilst walk-
ing through my hometown after touring
Edinburgh, Scotland. Edinburgh had

12 story buildings along its closes
(alleyways) in the mid-1600s; my town
wasn't to be settled for another 60 years.
That got me thinking: what was there of
New Jersey in the mid-1600s?

New Jersey, as we all know, is quite a
diverse place packed into a small area:
mountains and the seashore; cities and
farmland, countless languages, ethnic
groups, and ideas. This is nothing new
and goes right back to its founding.

Many are familiar with the English, the
Dutch, and possibly the Swedes, but
there were also the Celts. Here we will
briefly explore the Irish and Scottish
colonies” of the 1600s in New Jersey.
The Kingdoms of Ireland and Scotland
were technically countries in their own
right but sharing the same monarch as
the Kingdom of England. These “colo-
nies” were not such in the truest sense
of the word since England made all the
decisions (much to their dismay).

New Albion: the South (West) Jersey
Irish colony. Not really the best of
names, New Hibernia would have been
better, but is evidence of English dom-
inance over the Kingdom of Ireland.
Albion comes from the Greek name for
Great Britain and is the source of the
word for Scotland in the Celtic languages
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(Albain-Irish/Alba-Scottish). So, the
colony of the Kingdom of Ireland was
named for the Kingdom of Scotland or
Island of Great Britain. New Albion was
established via charter of King Charles I
around the Delaware Bay on June 21,
1634. The colony centered around
Salem under the direction of Sir Edmund
Plowden. It was not successful. He was
short on funds, short on colonists, and
long on the minds of the Swedes who had
already settled there. Charles was not too
concerned; he was losing his head over
other matters.

King Charles II, after getting his
country back, tried again in 1664.
He deeded the lands of New Albion
(among others) to his brother James,
Duke of York (future James II & VII),
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continuation from cover

ignoring the prior New Albion grant, and
all the Dutch and Swedes inhabiting the
area (our first NJ title claim). The Duke’s
governor named the territory Albania
(from Albion). The Duke turned around
and conveyed to his friends, Sir George
Carteret and John, Lord Berkeley, some
land between the Hudson and Delaware,
renaming the land Nova Caesarea

(New Jersey) after an island in the
English Channel.

New Jersey was then split down the
middle, not into North and South Jersey,
but East and West Jersey. East Jersey was
roughly the northern Shore Region and
closest to the NYC suburbs east of the
Passaic River. West Jersey was roughly the
southern Shore Region, up the Delaware
to the New York State Line and west of
the Passaic River. Carteret received East
Jersey, and Berkeley West Jersey. West
Jersey was purchased from Berkeley by
and run by English Quakers who di-
vided up the land south of Trenton into
eleven sections strangely called Tenths.
The names of five have not been lost to
history. The Irish Tenth was the New New
Albion settled by Irish Quakers between
Pennsauken and Timber Creeks, roughly
the Camden County of today. This Irish

colony was much more successful than
Old New Albion. Gloucester City, which
is located within the Irish Tenth, has one
of the largest populations of Irish in the
State and Nation.

Perth Amboy, the North (East) Jersey
Scottish Colony. Carteret established the
capital of East Jersey in Elizabethtown
(currently Elizabeth), named for his wife.
But after 40 years of marriage, and 20
years housing the capital, Carteret needed
an upgrade. He told Elizabeth the capital
was moving from her fair city to his elbow.
Emboyle or Ompoge, the native American
name for the area meaning “elbow”, was
settled in 1683, and formally became the
capital in 1686 under the name Ambo
Point. Carteret died in the interim and
twelve Quakers, including Scotsman James
Drummond, Earl of Perth, purchased his
interest. The city was renamed yet again

in his esteemed honor to Perth Amboy. It
was a great marketing ploy as it drew more
Scots to its shores.

The initial 160 or so Scottish settlers were
the Quaker Proprietors, their agents, and
indentured servants. Later settlers were
scallywags and undesirables cast out by
the Scottish Government at Edinburgh.
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There was quite a bit of upheaval in
Edinburgh in the mid-1600s, both reli-
gious and secular. The King attempted to
supplant the Church of Scotland with that
of England, which was not too popular;
Quakers were not too popular either. The
King was deposed, beheaded, abolished,
and restored. Life for those opposed

Celts in New Jersey...cont. on page 24
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Leadership:

Sowing the Seeds
of Qur Success

By: Peter Casey Wall, Outgoing President

Leadership is more than just occupying
a chair or a title. It is about inspiring
others, creating a sense of community,
and guiding our association towards
our shared goals. It is about making
decisions that are in the best interests
of the association, and about bringing
competitors together for the betterment
of our industry, to work on problems
and create solutions. Our association’s
strength lies in its members, and our
future lies in the hands of our emerging
leaders. That’s why it’s crucial that we
actively recruit and nurture new leaders
within our ranks.

Recruiting new leaders ensures that we
have a steady stream of fresh ideas and
perspectives. It allows us to tap into the
diverse talents and skills of our mem-
bers, fostering innovation and growth.
Nurturing these leaders, on the other

hand, ensures that they are equipped
with the knowledge, skills, and support
they need to succeed. It’s about pro-
viding opportunities for mentorship,
professional development, and hands-on
experience.

By the time this article is published,

my time as President will have lapsed. I
write this in what some might consider
to be the “lame-duck” week before the
swearing in of the new executive team.
However, I am happy to report that

even to this moment, our current board
continues to work together on matters
started almost 12 months ago. Our goal
at the inception of this term was to iden-
tify our association’s biggest challenges,
make a plan to take those challenges on
headfirst, and then to execute our plan. I
believe we have been successful.

We have a consent order signed by the
Hudson County Register and County

Freeholders, which sets forth the terms
of our settlement agreement in which
the Register agrees to continue to make
improvements in their recording prac-
tices. Special thanks to John Crowley
and Anthony Floria-Calori for their
outstanding contributions to this effort,
and to everyone else who joined in to
add support. We have successfully shep-
herded a top to bottom refresh of the
by-laws. Many thanks committee chair,
Lisa Aubrey, and her committee mem-
bers who did a fantastic job of reorga-
nizing and modernizing our guidelines
for operation.

These last two examples would be
enough to make me feel good, but I'm
most proud of the way our executive
board came together this year. We were
committed to supporting each other and
to supporting the association to the best
of our abilities, and I believe we were



successful at that. My last message to
them in preparation for their ascension
to the next chair was this:

Please carry forward the notion that
we owe it to the people who will be in
our chair next year to show them what
it will entail and to prepare them for
what they will need to do. Give special
attention to the emerging leaders in
the association who may rise to the
fourth chair soon and prepare them as
well. Continue to work not as a pres-
ident and three members-in-waiting,
but as a management team, with a
clear vision, based on our associa-
tion’s values, working towards com-
mon goals, where the successes are
shared by everyone involved, and the
failures are shouldered by the leader,
and corrected in future actions. Please
also turn your attention to the Agency
Section Management Board and offer

them all the support they need to grow
the agency section’s membership,
increase member involvement and to
better prepare the trustees and officers
for one day being on the Association’s
executive board.

My hope for the future of the NJLTA is
that it will continue to serve its mem-
bers in a proactive manner, addressing
the challenges and opportunities that

lie ahead. I envision a future where our
association educates and promotes its
members on the latest industry advance-
ments, sets standards for excellence in
our industry, and provides opportunities
for learning not just how to read a sur-
vey or how to understand a bankruptcy
proceeding, but how to become a leader
and by extension, how to create leaders
in our businesses and in our association.

In true high school thesis style, I will
state in conclusion, leadership is not just

but about each and every one of us. It is
about stepping up to make a difference
and to leave a legacy for future gener-
ations in our business, even if it’s hard,
even if you don’t know how, even if you
don’t have the time. As we move forward,
it is my sincerest wish that we will com-
mit to fostering a culture of leadership

in the NJLTA. Nurture our emerging
leaders. Work together to build a brighter
future for our association.

Thank you all for your support this year.
Special thanks to John Crowley, Lisa
Dombrowski, and Jonathan Friedman,
without whose support our goals would
not have been met. I am eternally
grateful. =




Agent
Perspective

By: Scott Rutkay, President, Concourse Land Transfer LLC

“The test of a first-rate intelligence is
the ability to hold two opposed ideas in
mind at the same time and still retain
the ability to function.” —

F. Scott Fitzgerald, The Crack Up, 1936

“Doublethink means the power of
holding two contradictory beliefs in
one’s mind simultaneously, and accept-
ing both of them.” — George Orwell,
1984, 1949

I've mentioned this before but, to be hon-
est, it bears repeating; In business, people
generally assume that a call from me is
bad news. They think that by the time I
get on the phone with a client, a lender, a
surveyor, or any of the hundreds of peo-
ple now involved in a real estate transac-
tion, something has gone horribly wrong.
So wrong, in fact, that the assumption is
that only I can figure out how best to re-
solve whatever issue we face. The truth is,
all T ever want to do is move a loan from
open to closed as quickly as I can, and if
me getting on a call to deal with whatever
is stopping that helps, then best to do it as
soon as possible.

It begins with an employee knocking on
my office door. It could come anytime
during the life of the transaction, but it
always means the same thing. Hey Scott,
can I ask you a quick question? At this
point, I have been around long enough
to know there are no quick questions.
There are questions I immediately know
the answer to, but if they’re stuck, stuck
for real, it’s going to take some time to
figure out. Sometimes it happens in the
beginning of a transaction, when we or-
der the searches, for example, maybe the
mailing address doesn’t match the legal
address of the property. That’s usually a
quick fix. A couple of Google searches
typically point me in the correct direc-
tion. Maybe, when the searches come
back, the vested owner isn't who the
lender expected. Maybe it’s in an LLC,
maybe a trust, or, if we're really lucky, a
life estate.

To be fair, those are pretty benign exam-
ples that are easy to solve, since they’ve
come up countless times before. What I
find fascinating is that, oftentimes, the
people we speak to don’t want to hear

a resolution from anyone on my staff.

They want to hear it from me directly.
I've often wondered what’s so magical
about me delivering the news, but for
some reason it gives a lot of our clients
real comfort.

Recently, I was on a call where my best
reader, someone who has forgotten more
about title than I will ever know, deliv-
ered a piece of information to a great
client. She delivered it succinctly, evenly.
She explained the issue and the best
course of action for a resolution. After
her explanation, the mortgage broker
took about ten seconds to disagree with
everything she had just explained. He
contradicted each of her points, poked
holes in all of her solutions, but offered
none of his own. After that he asked for
my opinion. I remember pausing for a
couple of beats — answering him, saying,
“I do see what you're saying...’, then
delivering exactly the same information
that my reader gave, perhaps in a slightly
different manner, but exactly the same
information. Abracadabra, he accepted
the answer.

Agent Perspective...cont. on page 13
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“How Iucky I amto have somethmg that
':makes saylng goodbye so hard "-A. A Milne

By: Heather R. Bell, CTP

Outgoing Chair of the Agency Section Management
Board

As I reflect on my time as your Chair, I
find myself overwhelmed with a mix of
emotions — gratitude, nostalgia, fond-
ness and hope, to name a few. Serving in
this role has been both a privilege and

a responsibility that I have cherished
deeply. It’s the end of a journey fueled by
a passion for our mission as an indus-
try and a commitment to our collective

vision. Getting to know so many of my
competitors in this arena has taught me
so much and resulted in lifelong friend-
ships. I was pleasantly surprised to find
there are many of us that love what we
do and care intensely about the success
of title insurance and all of us as a group.

Together, we have navigated complex de-
cisions and guided our industry through
periods of change. How to restart after a
global pandemic, the implementation of
Daniel’s Law, a potential (and now very
real) overhaul to the tax sale foreclo-
sure process and title insurance being
mentioned by the president during the
State of the Union address. We took our

show on the road, holding our quarterly
meetings in different locations through-
out the state to reach agents farther from
our standing location in Monroe, NJ. We
brought back extra in-person continuing
education courses and opportunities for
us to gather and share our knowledge
and experiences. Most importantly, over
the last year, we have started to see an
increase in new agent members applying
and being approved for membership.

I am profoundly grateful for the trust

you placed in me to lead this esteemed
group. Your support, collaboration, and
unwavering commitment to our shared
goals have been the bedrock of our
success. As I step down, I do so with a
heart full of gratitude and optimism for
the future of our association. I hang my
hat as chair for the last time and while it
is goodbye to this role, it is not goodbye
to my involvement. I will see you all at
the next meeting on the other side of the
podium to continue fighting the good
fight. =
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American Land Title Association

The American Land Title Association
keeps us up to date with changes and
events affecting our industry. These are
some of the news items that were found
most relevant over the last quarter. Join
the association today at http://www.
alta.org/membership/ and become a
part of ALTA. Articles compiled by
David E. Penque.

Best Practices to Spot Phishing Emails
April 9, 2024

https://tinyurl.com/3ck3u2xa

With companies receiving phishing
email every day, it’s best to keep in mind
a few best practices when reviewing
emails. Read on for tips from Kloud9.

Questions to Consider if Lender Asks
You to Close an AOL Deal

April 16, 2024
https://tinyurl.com/49nh6uxj

NEW JERSEY
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ALL NJ TITLE INSURANGE AGENTS
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New Jersey Title Practice, S5th Edition

by Lawrence J. Fineberg, Esq., CTP.

This comprehensive text examines and cites all of
the laws, rules, cases, and customs that impact title

insurance.

v/ USB Option
V' Paper Edition
v/ Online Access

Scan QR Code to Order Your Copy

Title and settlement agents may see
lender customers request a transaction
be closed with an attorney opinion letter
(AOL), now that Fannie Mae expanded
the use of AOLs in limited circumstanc-
es for loans on condo properties and
those subject to homeowner associa-
tions. Read up on items you should be
considering and questions you should be
asking. Note: Requires ALTA Log In.
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Fannie Mae, Freddie Mac Issue
Notices on Commissions Paid to Real
Estate Agents

April 16, 2024

https://tinyurl.com/dxfzj5nx

Fannie Mae and Freddie Mac issued in-
dustry notices on April 15th addressing
the current treatment of buyer real estate
agent fees paid by the seller.

18 House Democrats Question
Biden Administration’s Title
Waiver Program

April 18, 2024
https://tinyurl.com/mry489np

ALTA Advocacy Update...cont. on page 11
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MEET CARL

Our Geographic Search Department
Manager with more than 30 years

of industry experience. Carl leads

a seasoned team versed in New
Jersey Tideland Claim Layer Maps,
FEMA and National Flood Insurance
requirements and Wetlands Searches,
utilizing NJDEP map layers and USDA
soil data.

KEY AREAS OF IMPACT

Carl and his team are subject matter
experts on the nuances of flood
zones and NJ Tideland Claim maps
and state overlays. That knowledge
results in the best-informed decisions
when considering properties with
flood risk, state Tideland or Wetland
encroachment.
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N.J. LEGISLATIVE UPDATE

By: Edward C. Eastman, Jr., Executive Director

The Federal Environmental Protection Brownfield sites. Fiscal year 2024 loans Camden, New Jersey, for assessment
Agency has announced that 178 com- have already been selected for multipur- purposes community wide in the
munities were selected to receive 181 pose loans in New Jersey as follows:
Grant Awards for a total of 231 million
dollars in funding for Brownfields Mul-
tipurpose, Assessment, second cleanup
and redevelopment of Brownfield sites.
These grants will be used to assess, clean
up and redevelop underutilized proper-
ties while protecting public health and
the environment.

The Environmental Protection Agency e :
is also announcing 68 million dollars A. Camden Lutheran Housing, Camden, C. Monmouth Conservation Founda-

in supplemental funding to 31 existing New Jersey, for clean up of the former tion, Red Bank, New Jersey for com-
Revolving Loan Fund (RLF) Grant re- West Jersey paper manufacturing site munity wide assessment purposes in
cipients who have demonstrated success in the amount of $1,000,000. the amount of $500,000.

in their work to clean up and redevelop g .mden Re development Agency;

N.J. Legislative Update...cont. on page 12
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ALTA Advocacy Update

continuation from page 9

A group of 18 Democratic members of
Congress sent a letter to President Biden
expressing concern with the admin-
istration’s program that will waive the
requirement for lender’s title insurance
on certain refinances.

ALTA Recommends Changes to
FinCEN’s Proposed Anti-Money
Laundering Rule

April 18,2024

https://tinyurl.com/ay9ns5hj

ALTA submitted a letter on April 16th
outlining the industry’s concerns with
FinCEN'’s proposed anti-money laun-
dering rule that would require certain
people involved in real estate closings
and settlements to report information
to the agency about all-cash residential
transactions nationwide involving legal
entities and trusts. ALTA suggested
several changes to the scope of the rule
and data requested that will make it
more effective and manageable for those
responsible for reporting and improving
the value of reports for law enforcement.
Read on for details.

FTC Bans Most Non-compete
Agreements

April 25,2024

https://tinyurl.com/28ab4kmé

The Federal Trade Commission on April
23rd issued a final rule banning most

non-compete agreements nationwide.
The rule becomes effective 120 days after
publication in the Federal Register. Read
on for more details about the rule.

ALTA Training Resources
April 25,2024
https://tinyurl.com/3tb89h39

ALTA has developed several items to
help train new hires. Check out the
various training videos, webinars, online
courses, and model training programs
that are available on ALTA’s website.

Title Professionals Spend Significant
Time, Resources to Protect Property
Rights

May 9, 2024
https://tinyurl.com/4456mce5

Title insurance companies invest heavily
in upfront title research and curative
work that significantly protects property
rights and limits ownership challenges
down the road. According to a study
conducted by ndp | analytics, expert
title professionals spend approximately
22 hours to close a standard transaction
and 45 hours for more difficult transac-
tions.

FBI Urges Companies to Update Email
Security

May 15, 2024
https://tinyurl.com/yc59wwsv

The Federal Bureau of Investigation,
National Security Agency, and the U.S.
Department of State have issued a joint
cybersecurity advisory warning of
state-sponsored email attacks that evade
authentication security measures.
According to the advisory, the
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Democratic People’s Republic of Korea
(DPRK, a.k.a. North Korea) Kimsuky
cyber actors exploit improperly con-
figured DNS Domain-based Message
Authentication, Reporting and Con-
formance (DMARC) record policies to
conceal social engineering attempts.

ALTA Recommends Changes to
Property Tax Foreclosure Laws

May 23, 2024

https://tinyurl.com/ztnf9i5p

ALTA, AARP and the National Con-
sumer Law Center (NCLC), have issued
recommendations for states to revise
their laws to protect property owners
from unnecessary tax foreclosures and
promote sustainable homeownership.

ALTA Responds to CFPB’s Request for
Information on Closing Costs

May 30, 2024
https://tinyurl.com/4puyh99r

ALTA responded to the Consumer
Financial Protection Bureau’s public
inquiry into mortgage closing costs by
explaining the services provided by title
professionals and the ongoing protection
of a title insurance policy are some of
the most essential, but least expensive,
parts of the homebuying process.

Federal, State Legislators Question
Title Waiver Pilot

June 6, 2024
https://tinyurl.com/mz7ksz62

ALTA has said the pilot pushes the
government sponsored enterprises
(GSEs) into the title insurance business,
a primary market activity for which
Fannie Mae and Freddie Mac are not
chartered, licensed, regulated or reserved
to provide. Many federal and state legis-
lators have now voiced concerns with the
pilot since title insurance is comprehen-
sively regulated at the state level. =
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N.J. Legislative Update

continuation from page 10

D. Woodbine, New Jersey, for multipurpose community wide
in the amount of $1,000,000.
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The Environmental Protection Agency also selected a
Revolving Loan Fund technical assistance provider, Grow
America, for $3,000,000. The goal of the assistance is to in-
crease the capacity of the Environmental Protection Agency
funded Brownfield Revolving Loan Fund program nation-
wide. The Program was founded as a national Non-Profit in
1969 to address lack of credit as a barrier to economic equity.
Grow America has been called upon to act as a small business
leader and developer of this lender program.

The Environmental Protection Agency’s goal is to encour-
age a nationwide Loan Program to encourage loans on a
national scale. =
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Our Judgment Department Manager.
Working to refine quality assurance
processes for 35 years, Colleen leads
a team with average of 23 years of
experience searching Court and
Bankruptcy Records. Those experts
examine each record filed so that
Charles Jones meets its data integrity
standards, resulting in the fast,
accurate results you need.

KEY AREAS OF IMPACT

Colleen is a 2021 People First Honoree,
the most distinguished honor First
American awards an employee. She
has helped create and refine the many
quality assurance processes Charles
Jones relies upon today, routinely
working with customers to answer
questions about nuanced records vital
to successful closings.

800.792.8888
CKeesler@CharlesJones.com

CharlesJones.com
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Agent Perspective

continuation from page 6

How did you do that, she asked after

the call, and I immediately understood
what she meant. I'm asked it all the time.
Most people can’t believe what they just
witnessed. How is it that I deliver the ex-
act same information, oftentimes not as
nicely as they just did, with a completely
different result. My stock answer that I
tell people is that I don’t stutter when I
talk. I don’t take long pauses. I say things
quickly, strongly, as if my opinion is

the only one that matters. But that’s not
really it at all. What I am very good at

is listening. Not just to the facts, but the
tone, the weight, the emotion in the tell-
ing. What I think I do best is matching
whatever energy the person displays.

Let’s say that a very excited mortgage
broker calls the office. He blows right
through my first employee in 30 sec-
onds. She has no idea what to do to calm
him down. She transfers the call to me.
As soon as he starts yelling again, I start
talking a little faster and more forcefully.
We're a service business, but I can’t let

a customer treat my staff like that. I let
him vent, but ultimately, I explain that
whatever the issue is, it must be resolved.
He can be as upset as he wants, yell as
loud as he can, but when that’s over,
there’s still a third mortgage of record

on the property. He can't yell a satisfac-
tion into existence. I know it and, deep
down, he knows it. He's frustrated. I get
it. What I think works about this tech-
nique is that no matter which side you're
playing, either loud or soft, the person
believes you're taking them seriously.
Honestly, what I think matters to them is
that they are being heard.

I think most people do the exact oppo-
site. If the person on the other side of a
call is agitated, they try to be calming.

If they’re calm, they try to explain the
urgency in what they’re saying. I've not
had a lot of success with this technique.
I've told my wife to calm down enough
when she’s agitated to understand that
isn’t a winning strategy. In my expe-
rience this only adds fuel to the fire. Peo-
ple think that you’re being condescend-
ing - that you're being adversarial. It’s
hard to dig yourself out of that hole once
you're in it. There’s no path to success

when the person on the other side of
the phone is convinced that you're part
of the problem. It is best to eject from
that situation as soon as you can. What
I do with my team is make sure they
understand that none of this is personal.
I'm not overriding them. I'm not contra-
dicting them. I'm just taking the path of
least resistance to closing a file.

I truly believe that real estate is a col-
laborative effort. If the client doesn’t
like the answer one of my staff is giving
them, I'm happy to jump in and help.

If someone doesn’t understand some-
thing, or needs to run it past someone
else, it should be easy to do. Speed and
accuracy - that’s our credo here. Neither
is less important than the other, but

for us to be successful it must be each
in equal measure. No one gets paid if a
file doesn’t close. Be passionate about
your opinion, but drop it as soon as a
better solution is brought to light. It has
made for a much calmer office, even as
transactions have become more chaotic,
and after the last couple of years, thats a
welcome change. =
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Wait
For
It

By: George A. Stickel, Esq., C.T.P.

I can’t wait until September.

Yes, the NJLTA is going to have a real
old-fashioned convention this year. We
just have to wait for it.

So, exactly why was the convention been
moved from the usual June time period
to September? A number of conspiracy
theories have been floated:

1. The date was moved in an effort to
convince more agents to attend. June
is a traditionally busy month for

the title industry. By September, the
market should have settled down.
Heck, we've tried so many other ways
to convince agents to attend, let’s see
if this is the secret ingredient. For
years we've had agents complain that
they can’t be away from their offices
for even a day in June. Of course,
COVID has proved you can run a title
business in your pajamas from the
basement.

. By September the festivities surround-

ing Trump’s conviction should have
subsided.

3. It is anticipated that by September all

prices will have dropped considerably
due to effective application of Bide-
nomic theory. Then, again, register
and lock in your price today. Who
knows what this may actually cost
come September?

. I could not think of a Number 4.

5. The convention was moved to

September to give the Mount Airy
Casino Resort an opportunity to re-
move the college student encampment
from their grounds, just in time for



the High Holy Days and our conven-
tion.

6. Actually, this move to September is a
total sham considering the new NJLTA
officers were sworn into office in a
Zoom ceremony in June. The conven-
tion in September is just an excuse
for a party. And, since when does the
NJLTA require an excuse for a party?

There is another major change this year.
An extra day has been added to the
schedule. I'm so old I remember when
the convention was four days or longer.

Then it was reduced to three days. Now
it is back to four days to satisfy all of you
who indicated that three days was just
not enough time to spend in the com-
pany of other amazing title profession-
als. And think, with that extra day you
have a better opportunity to run into

me and have your life changed forever
by the experience. (And, yes, I would

be pleased to join you in a “Selfie”.) The
extra day was also added at the request
of sponsors who ended up lugging home
leftover tchotchkes after three-day
conventions.

Just take a look at this year’s convention
schedule and you will see a near perfect
agenda being planned by Lisa and her
committee. There is truly something for
everyone. Here are some highlights:

1. Complimentary face painting.

2. A raffle for the opportunity to join
me in a giant champagne glass tub.
(All raffles, to be legal in Pennsylva-
nia, must be based upon skill and not
chance. Just say’in.)

Wait For It...cont. on page 18






New Jersey Land Title Association’s
2024 Convention is just around the
corner! From September 22, 2024, to
September 25, 2024, enjoy the gorgeous
views at Mount Airy Casino Resort
located in Mount Pocono, Pennsylva-
nia. Day One of the convention you can
expect a Golf Outing, Vendor Meet and
Greets, and more! Day Two includes
two different classes that will earn
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you four continuing education credits,
Country Western Night with Line
Dancing at Trout Lake, and our guest
speaker, Darryl Turner, who will be
talking about the hottest topics in the
Title and Real Estate industries. Day
Three will start off with a two-credit
continuing education class and HR
Bootcamp. You can take some time
midday to relax at the pool, play some
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golf, go on a hike or even answer some
emails! We will end Day Three with the
Gala and afterparty that will be filled
with dinner, dancing, and lots of fun!
Stick around for Day Four to win some
raffles and watch the awards ceremony.
This is a convention you won’t want

to miss! Register today to secure your
spot. =




Wait For It

continuation from page 15

3. “Wheel of Fortune” slots. Need I
say more.

4. You have four delicious choices for
dinner entrees at the Gala Awards
Banquet: Beef, Chicken, Vegetarian
or Uncle Bosie.

5. The opportunity to witness me, once
again, being denied winning the Miss
Congeniality Award by a whisker.

6. A two-credit seminar entitled, “How
to make a fortune without working
a day in your entire life (and other
commonly held beliefs about the title
insurance industry)” sponsored by
the Federal Housing Finance Agency
(FHFA).

7. A two-credit seminar entitled, “Just
what is the Federal Housing Finance
Agency (FHFA) and why do they hate
us so much and how much would it
cost us to change their minds?”
sponsored by NJTIPAC.

8. A two-credit seminar entitled, “Just
what do the acronyms FHFA,
NJTIPAC and COAN] really mean?”.

9. Experience all the usual events: the
Golf Tournament, the Welcome
Reception, the Gala Awards Banquet,
and the Swimsuit Competition.

10. The Mount Airy Casino Resort is
perfectly located with a McDonalds,
a Walmart, a Lowes, and a bait and
tackle shop all within four miles.
As an anti-social, non-gambler,
non-golfer if I should go missing you
will know where to look for me.

Frankly, I am a little worried the con-
vention has been moved to September.
By then the Justice Department may
have shut us all down. This is not a joke.
If there was any year you should attend

a NJLTA convention it is this one. Your
very livelihood may depend upon it. We
show strength in numbers and unity.
Government entities will sit up and take
notice. (Well, they may notice but noth-
ing makes them sit up like cash.) So, let’s
have a large and enthusiastic turnout. I've
attended 22 out of the last 28 conventions
(only missing the years in that Russian
prison). I've never seen a more reason-
able registration fee and resort room

rate. Register before July 1st and save
yourself $25.00. In this economy every
penny counts. Likely, there will also be
an Agency Section rebate to further spur

&

attendance (you cheap buggers).

And, speaking of spurs, the agenda
includes a “Western” night. Be sure to
bring your cowboy hats, boots, chaps,
and spurs. And for you guys, a pair of
jeans, loafers, and an open collar shirt
will do just fine. I'm sure one of the
sponsors will provide a bandana boldly
imprinted with their logo, so you can
leave your own bandanas, of which I
have many, at home. I'm particularly
looking forward to the Cowboy Night
menu featuring corn on the cob, baked
beans, aged Trump steaks, and a side of
Uncle Bosie (it never gets old). And, of
course, Western music with line dancing.
Line dancing? Well, I did say a “near”
perfect agenda. See you at Lowes. =

George A. Stickel, Esq., C.T.P. is a
third generation, 45-year veteran of the
title industry, now retired. George is a
Past-President and Honorary Member
of the New Jersey Land Title Associa-
tion and a contributing writer for the
Advocate. The opinions expressed are
not those of the NJLTA or Advocate.
They are the opinions of the author who
can’t wait to have his picture taken in a
tuxedo (with chaps).
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Sarah A. Robertson of East Brunswick,
New Jersey, is this year's winner of the
John R. Weigel Scholarship Award.

The New Jersey Land Title Association
is pleased to announce that Sarah A.
Robertson of Fast Brunswick, New
Jersey, is this year’s winner of the John
R. Weigel Scholarship Award. Named
in honor of the Association’s Director
Emeritus who served the title insurance
industry with great distinction for over
20 years, this award will provide Sarah
with an $8,000.00 scholarship which will
be paid over four years.

Currently a senior at East Brunswick
High School in East Brunswick, Sarah is
planning on attending college in the fall
to study neuroscience. Academically,

Sarah has excelled in classes and has
been a member of numerous honor
societies including the National Honors
Society, History National Honors Society,
Science National Honors Society, and the
Italian Honors Society. Additionally, she
is a board member of both the National
Honors Society and the History National
Honors Society.

She is the current president of the pre-
med club at the high school and heavily
involved in community service. She has
been a volunteer with the East Bruns-
wick Youth Council for four years, two
of which she was a chair member, along

with volunteering at East Brunswick Fast
Break for three years with their special
needs program. She also volunteered

for five years with East Brunswick Top
Soccer, which is a special needs program;
three of those years she helped co-organize
programs.

In relation to this award, current

NJLTA President Casey Wall expressed,
“As President, I am delighted to extend
my heartfelt congratulations to Sarah
Robertson, the esteemed recipient of the
Weigel Scholarship. Sarah, your unwav-
ering dedication and pursuit of academic
excellence are truly commendable. This
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scholarship is a well-deserved recogni-
tion of your hard work and commitment
to your studies. I do not doubt that this
achievement will be a stepping-stone
towards even greater accomplishments
in your academic journey. Keep reach-
ing for the stars!”. The John R. Weigel
Scholarship, which was inaugurated

in 1998, is awarded once per year to a
qualified candidate for higher education
arising out of a title industry connection.
Academic achievement, extra-curricular
activities, and public service experience
are all required of eligible candidates. In
addition, award winners must continue
to satisfy the eligibility requirements

throughout the four-year period during
which their scholarship is paid. The
scholarship is underwritten by both the
Underwriter and Agency Section mem-
bers of the New Jersey Land Title Asso-
ciation. Sarah is the daughter of Sonya
E Robertson, an employee of Agency
Section member Shepard Title Agency,
LLC headquartered in East Brunswick,
NJ. =

Sarah joins past scholarship winners,
Katherine Ramler (1998), Theresa Hayes
(1999), Elliot Fineberg (2000), John T.
Wenzel (2001), Kathryn Anne Cannito
(2002), Lauren Usignol (2003), Alex

Fineberg (2004), Pamela Kubinsky
(2005), Danielle Panaccione (2006),
Kyle Wilson (2007), Michael Ham
(2008), Brielle Grabas (2009), Kacie
Baker (2010), Alexis DeCarvalho (2011),
Samantha Huddleston (2012), Andrew
Martini (2013), Michael Kaspar (2014),
Rachel Swope (2015), Giulia Gargano
(2016), Katherine “Katie” Scott (2017),
Francesa Menard (2018), Hailey Carroll
(2019), Shannon Dobres (2020), Lindsey
Ann Cannon (2021), Matthew Ambrose
(2022), and Jonathan Cohen (2023).



ashington, D.C. - May

By: Heather R. Bell, CTP

The American Land Title Association
held their annual Advocacy Summit at
the Conrad in Washington, D.C on May
6th through the 8th. The event is held

to get the inside scoop on D.C. politics
and culminates with an advocacy day on
the Hill where you have the opportunity
to meet with several members of Con-
gress and their staff. What an important
year for this with title insurance taking

a place on the national stage by being
mentioned during the State of Union ad-
dress. Our industry is facing many new
challenges from expanding FinCEN fil-
ing requirements to seller impersonation

fraud to tax sale foreclosure reform. It
certainly showed in the attendance as it
brought together 250 members, which
was the largest turn out for the event in
100 years. New Jersey showed up with a
pretty significant number itself this year,
nine of us heading down to have our
state’s voice heard. I was lucky enough
to be one of those voices. It was my first
ALTA event, and I don’t know if I can
accurately describe the experience in
one positive word or sentence. Let me
share my time with you.

The event kicked off on Monday with
meetings for various association groups
and members. I attended the Agents
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and Abstractors meeting which brought
together members from all over the
country. Led by chair, Craig Haskins,
open discussions were held regarding
current hot topics. Many attendees
stood up and told their stories or offered
advice and examples of actions they take
to address challenges. Interest rates and
supply were the biggest concerns, and
discussion was had about how we can
encourage our youth to pursue a career
in the trades and title insurance. The
meeting concluded with an appearance
by ALTA president, Don Kennedy, and
ALTA CEQ, Diane Tomb, who offered
remarks on strategic priorities and their



hopes for the next few days we were to
spend together.

We then all gathered in the main room
for a few hours of training for our
upcoming day on the Hill and to hear
from some really engaging speakers.
Brad Fitch, president and CEO of the
Congressional Management Association
kicked us off by giving us some tips on
raising the issues we are concerned with
by giving us the Complete Citizen-
Advocate’s Toolkit. He also provided
helpful guidance to assist with follow-
ing up after our meeting to continue to
advocate for our cause once we returned
home. A lot was learned during this
session, and I truly felt I was being prop-
erly prepared for a successful day on

the Hill. We also got to hear from ALTA
president, Don Kennedy, and ALTA
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CEO, Diane Tomb, again. Our afternoon
concluded with an exciting presentation
from David Wasserman, Senior Editor
& Election Analyst for Cook Political
Report. He showed us a road map to the
2024 election and how it could affect the
real estate market. We ended the day at
a Welcome Back reception where I took
place in and overheard many conver-
sations about what we learned that day.
We were excited for our day on Capitol
Hill.

Day Two was a jam-packed day with
more training and some very exciting
guest speakers. After breakfast we heard
from Missouri Congressman Blaine
Luetkemeyer sharing his prospective

on the need to expand FinCEN filing
requirements and why a political eye
has turned on our industry. This was

followed by a consumer panel discussion
with a group of representatives from
ALTA, AARP and NCLC, who all work
together as each represents the interests
of related groups. They briefed us on
current federal and state issues, high-
lighting the current tax sale foreclosure
reform, issues surrounding title grants
through HUD and elder abuse law and
seller impersonation fraud. After a break
we were lucky enough to hear from
FinCEN director, Andrea Gacki. She ex-
pressed understanding of the burden the
increased filing requirements will have
on small businesses, but advised that
reports show a high concentration of
illicit activity in all cash real estate trans-
actions. She provided insight on the im-
portance of finding a way to counteract

2024 Alta Advocacy...cont. on page 25
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to the actions of the Crown and Com-
monwealth, and wanted to practice their
religion as they saw fit, sought a better
life elsewhere. Approximately 200 Scots
cast out of Edinburgh for their religious
dissension, landed in Perth Amboy in
December 1685. They were followed by
700 more. The first governor to preside
from Perth Amboy, Lord Neil Campbell,
self-exiled himself from Edinburgh after
King James and Parliament sought to
abolish his family when other members
got caught up in treasonous acts against
the King. Scottish immigrants continued
to come to Perth Amboy into the 1700s and
have influence over the area, thus providing
many of the initial Governors of East Jersey.

for nearly 25

@m%

imes no responsibility for

Providing
Customer Service
Solutions

The Scottish Colony at Perth Amboy was
more successful than the original Irish
Colony of New Albion, but the influence
of both colonies can still be seen today. The
capitol building built by the Scots in Perth
Amboy still stands as City Hall under the
watchful eye of The Earl of Perth. Saint
Patrick’s Day parades are still marched in
Gloucester City and elsewhere.

So, I answered my question: What was
there of New Jersey in the mid-1600s?
Not much; some English and Dutch, but
also a few Scots and Irish milling about
trying to eke out a better life.

For more information about the Celts and
how New Jersey came to be, and the basis
for this article, check out The Story of
New Jersey’s Civil Boundaries 1606-1968
by John E Snyder. =

Ryan J. Trought, Esquire is Assistant Vice
President and N] Underwriting Counsel
for ENF Family of Companies, our local
historian and an overall good Irish dude.
The opinions expressed herein are his own
and not those of the NJLTA or the FNF
Family of Companies.
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continuation from page 23

these activities. Finally, she stated they
are working on a web platform to assist
with the filing process. It was eye-opening
to hear of the dangers first-hand and I
took away much more understanding
toward the need. I also appreciated that
they were hearing our concerns and
working on solutions to ease the bur-
dens for us. As we broke for lunch, I was
in awe of the amount of knowledge I had
gained from just a three-hour session.

After the break we once again had the
exciting privilege of hearing from one
of our representatives, this time from
North Carolina Congressman, Wiley
Nickel. He had some very positive ad-
vice and insight on our industry being
married to a real estate attorney. It was

very nice to hear how we are being aided
on the Hill and the plans and programs
supported to assist with the challenges
we face insuring real estate transactions.
ALTA then laid out a clear plan for us,
asking us to focus first on the Protecting
America’s Property Right Act. This act is
important to us as it would require that
all loans purchased by GSEs (Fannie and
Freddie) are insured by a title insur-
ance policy issued by a state licensed
and regulated title insurance company

and afford for proper oversight when
changes are proposed. The second focus
point was the FinCEN proposed rule to
expand reporting requirements and the
burden it will cause on small business-
es. ALTA had put together informative
packets explaining how these changes
and rules could help or hinder our oper-
ations, exactly what title insurance is and
the benefits for, as well as how the costs
of our services compare to the costs of

others offered in a real estate transac-
tion. As we were bussed over to the Hill
to conclude our day at a Congressional
Reception in the Kennedy Caucus Room
of the Russell Senate Building (WHAT!?
Lol) I couldn’t have felt more prepared
for the following day and our meetings
with members of Congress and their
staff.

2024 ALTA Advocacy...cont. on page 27
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The day was finally here. The nine of us from New Jersey
and our assigned ALTA delegate, a lovely young intern
who also called New Jersey home, started very early and
got to work. We had secured meetings with five of our
representatives, meeting staff members for Andy Kim, Bill
Pascrell, Mikie Sherrill, and Frank Pallone. Some of our
group got to meet representative Josh Gottheimer in per-
son! With the training we had received over the last two
days we went in with an explicit objective and had, in my
opinion, an extremely successful day. Since our time on
the Hill, Representative Gottheimer has agreed to sponsor
the Protecting America’s Property Rights bill.

As I departed for home, I was tired from a whirlwind

of an event but I was very humbled by the work ALTA
does for us in our nation’s capital and by the experience
I had over the last few days. I would highly recommend
attending. It was well worth the time. The education and
opportunity it afforded was invaluable. I am sure by next
year we will have a whole new set of challenges to face,
and what better way to get in front of them than by
making sure our government knows about them and
what they can do to help. =

REPRESENTATIVE

R YE
Andy Kim Mikie Sherrill
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DATES TO
REMEMBER

September 2024

]8th NJLTA Board of Governors’
Meeting

Location: Freehold, New Jersey
https://njlta.org/ for additional
information

2 2 n d - 2 5th NJLTA 101st Convention

Location: Pocono, Pennsylvania
https://www.alta.org/ to register

October 2024
13th-14th arta 2024 Fan Titte

Counsel
Location: Colorado Springs, CO
https://www.alta.org/ to register

Subject to change. Please check websites as needed.

Would you like your event or continuing
education class included on this calendar?
If so, please contact, Robert Yakovchuk
(robert.yakovchuk@fnf.com or
732-545-1174) for information.

Thank you!

Nots rom the Editor

By: Heather R. Bell, Editor-in-Chief

If you have never been to one of the
NJLTA conventions then my dear con-
stant reader, this is the year to go. Lisa
Dombrowski is promising a 3-day event
not to be missed. Located this year in
the beautiful Pocono Mountains just

a short drive over the Delaware, it will
be jam-packed with fun, education and
value. This opportunity to bring home
six credits of continuing education offers

Alexander Fineberg has
recently taken the position
of Vice President State
Underwriting Counsel for
Old Republic Title. Alex
recently served as Direct
Operations Underwrit-
ing Counsel, where he
facilitated the closing of
commercial real estate
transactions.

Marilyn Schulkind has
taken a new role with
CATIC as New Jersey
Title Counsel. Marilyn
brings CATIC a wealth of
knowledge and hands-on
experience gained during
her more than 30 years

of working on the agency
side as an attorney/under-
writer.

Kevin Carins accepted a
new role and joined the
FNF Family of Companies
as Vice President, Regional
Underwriting Specialist.

Onthe Move

With over 29 years of
experience, he has become
a very respected figure in
the industry. Throughout
his career Kevin has estab-
lished himself as an expert
in commercial underwrit-
ing and has developed a
reputation for providing
highly responsive guid-
ance and support to agents
and their customers.

Jennifer Tedesco has
taken the role of National
Training Director for First
American Title Insurance
Company. Jennifer has

a wealth of knowledge
about the title industry
and comes with over 25
years of experience. In the
past, Jennifer has worked
in many different areas

of Title, from the policy
department all the way

to Vice President of
Operations.

Sara Valenz recently
became the New Jersey
State Counsel for First
American Title Insurance
Company. Sara currently
provides underwriting
guidance and support

to First Americanss title
agents. Sara has over 20
years of experience in
both the legal and title
insurance industries. After
a judicial clerkship and
working as an associate
in private practice, she
was employed in both the
underwriting and claims
departments at national
title insurance underwrit-
ers. She is also a past-
president of the New Jersey
Land Title Association,

a member of the Amicus
Committee, and current-
ly serves as chair of the
Scholarship Committee. =

Best of luck to everyone in their new roles!

courses on a wide variety of scintillating
topics. There will be a night on Trout
Lake dancing and sharing ideas and
advice, golf and gala events, along with
much much more. Join us September
22-25 this year, just in time to see those
beautiful red and brown leaves fall.
Hope to see you all there!

While you wait for the day to arrive,
enjoy this issue of Advocate. Also

jam-packed with the news, updates and
information you need to be out there in-
suring real estate transactions every day.

We are always on the lookout for the
next agency for our Agent Spotlight
Interview. Please reach out and let me
know if you are interested in being inter-
viewed and having your company under
the spotlight for our next issue. =


https://njlta.org/
https://www.alta.org/
https://www.alta.org/
mailto:robert.yakovchuk@fnf.com

Looking for :
CE or CLE cred|t57

Has You Covered.

Our Monthly Webinar Series makes it easy for you to get the credits you
need, without the stress of worrying about compliance.

First Wednesday of Every Month
11:00 AM.-12:00 PM.

1 CE Credit (Continuing Education for NJ Licensed Title Insurance Producers)
1 CLE Credit (Continuing Legal Education for NJ Attorneys)

For details and to register for our next webinar, email us at:

NJCredits@CATICTitle.com

Isn’t it time to talk about the benefits of having
CATIC Title as your underwriter?

We believe in enhancing the role of
the real estate professional by

building partnerships & offering solutions

to help our agents answer the

guestions of getting to the YES.

CAT I C t|t|e CATICtltIe.com

Member of the CATIC Family ofCompamesl (855) 652-2842 | UWNJ@CATICTitle.com



https://catictitle.com
mailto:uwnj%40catictitle.com?subject=
mailto:njcredits%40catictitle.com?subject=
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Secretary/Treasurer, Heather R. Bell
Kensington Vanguard National Land Services
973-321-3369
hbell@kvnational.com

Exec. Director, Edward C. Eastman, Esq.
New Jersey Land Title Association
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eeastman@nijlta.org

Agency Section Management Board

Chair, Cindy Stengel
Key Settlements, Inc.
973-860-0539

stengelc@keysettlements.com

Vice Chair, Brian Teel
Investment Title, LLC
908-791-9970
briant@investmenttitle.com

Treasurer, David Rickenbach
Foundation Title
732-307-8717

d.rickenbach@foundationtitle.com

Secretary, Jennifer Biddulph
Evident Title Agency, LLC

973-857-1700 l
jennbiddulph@evidenttitle.com /A\ /\
Trustee, Julie McCleary / ‘.\V
Trident Land Transfer Company
856-616-6077
julie.mccleary@tridentland.com NJ I IA
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Dates To Remember & On The Move, Robert Yakovchuk

B Reach out to over 1,000 industry members! Inquire with

robert.yakovchuk@fnf.com

Stuart Bell at Ad4Advocate@gmail.com
POLICY

The views and opinions expressed in the articles appearing in Advocate reflect those
of the authors thereof, and do not represent the positions of their employers, the
NJLTA or any of its members. Consult your underwriter for specific guidelines.
NJLTA makes no endorsement of advertisers, nor takes responsibility for the
content of the advertisements.
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